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Keep in touch by reading the official
Gelbvieh Magazine.
The Gelbvieh Guide magazine is mailed FREE OF CHARGE for four years to purchasers of registered Gelbvieh cattle when the registration certificate is transferred into the purchaser's name. Ask the
seller of the animal for a registration certificate when you purchase a Gelbvieh animal.
Note, according to the Animal Pedigree Act (Chapter 13, Section 64(j), no person shall sell a purebred animal without providing to the buyer, within six (6) months after the sale, the animal's duly
transferred certificate of registration.
If you are not a CGA member and wish to continue to receive the GELBVIEH GUIDE or know of
someone who should be on our mailing list, please clip out and send in this coupon and remit $20.00
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CGA PRESIDENT’S REPORT

Lee Wirgau

M

y journey into the seed stock business began in
January 1986. We needed to add maternal genetics to our commercial cowherd at the time. It
doesn’t seem that long ago, but it was pre-internet and research
wasn’t that easily accessible and was done by print material
and phone calls. One of my conversations, with a good friend
in the Ag extension world, who had an acquaintance from university, was breeding these cattle known as Gelbvieh.
One Sunday that January, we ventured three hours west to
Thistledown Farms in Lake Audy, Manitoba, and purchased
five half blood females. This purchase, began an incredible life
adventure that is still occurring at Maple Grove Gelbvieh.
The Gelbvieh cattle have never disappointed! They are the
reason I met my wife (in a round about way) and introduced
her into the world of Gelbvieh and we all know how well she
has embraced that! Gelbvieh cattle have allowed us to raise our
families in an unbelievable community and network of people
and breeders. We have been mentored along the way by some
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very knowledgeable and influential cattle people, and in turn, in
a much smaller way though, I believe we have influenced and
mentored another generation to follow us.
Why the history lesson? Well I like history, and it was always a strong subject in my education; if you do not know
where you came from, how do you know where you are going?
Knowing history hopefully keeps you from repeating mistakes
made previously, and allows you to learn from them.
My involvement with Gelbvieh and CGA for the past 30
plus years has been remarkably interesting. Our association is
a strong group of people that has weathered some financial
difficulties and trying times. It is from this history, that we have
arrived at this stage of development of the CGA and propelled
it into a strong association.
In the past three years I have been fortunate to be CGA
president along with a strong board of directors, that were
tasked with finding solutions to issues that will forever set us
on a new path to becoming even more relevant in the Canadian
cattle industry. After many meetings and research, the solutions
chosen I believe, are ones that are incredibly positive for the
CGA.
The new easier to administrate and manage, Digital Beef
contract and International Genetics Solutions agreement are
in place for the future. Very positive steps along the way. Also
along this path of change and evolution at CGA, came the task
of deciding the direction our office personnel was going to be
taking and what tasks they must be in charge of. In clearing up
the two agreements noted earlier, it became clear we needed a
highly motivated person with knowledge of the seed stock industry, but also with the ability to adapt to our new challenges
and direction the breed is moving towards. Sarah Van Schoothorst, formerly with The Canadian Hereford Association, has
joined the CGA as our new CEO. If you haven’t already met
and welcomed her to the world of Canadian Gelbvieh, please
do so. I feel she is an extension of our board, in the way that
if she doesn’t know the answer to your question, she will seek
the proper advice to solve it.
As always, feel free to offer thoughts and possibilities that
the CGA needs to address or research. I would like the CGA
to become increasingly involved in the Canadian cattle industry and we are constantly seeking positive direction from
members for ways to do that. Gather some thoughts and ideas
and help lead that direction for us.
This will be my final President's report and I would like to
thank CGA for the opportunity. The board and staff, past and
present, are incredibly dedicated and professional. They have
most definitely made being President easier for me.
I would also like to thank my wife, Cynthia and our family.
The meetings and phone calls that they have had to cover for
me is undeniable. Team effort!

CGA OFFICE
MEMO

Sarah Van Schothorst
CEO

I

have been working at
the CGA for a few
months and I have enjoyed
getting to know our members. I was
proud to attend the Man/Sask Gelbvieh
Field Day. It was a great success and I appreciated the opportunity to meet members and commercial producers interested in the Gelbvieh breed. I look forward to the
upcoming fall events and plan to attend the Wish List sale,
Farmfair, and Agribition. I look forward to meeting more
people through the remainder of the year.

Welcome to BOLT…
The Canadian Gelbvieh Association launched the BOLT genetic evaluation this fall. Launching BOLT has given our
members access to the most up to date technology available
for calculating EPDs. Members and their customers will have
access to data updates weekly instead of twice a year.
This evaluation means that the CGA and AGA evaluations
are now equivalent. The Canadian Board of Directors chose
to delay launching the new genetic evaluation to conduct due
diligence. In the interest of ensuring that members and their
customer’s interests are protected, we confirmed that the Canadian data is handled correctly by the evaluation and that
the evaluation and resulting EPDs are understood and reflective of Canadian genetics. If you notice animals that do not
have identical EPDs in Canada and the USA, please contact
the office so that I can properly match up the pedigree file
going into the evaluation.
Members may notice the largest difference in carcass traits
with the new evaluation. These traits are largely based on the
genomic and pedigree data that we have. Within the beef industry there is a huge lack of carcass data. I encourage
breeders who retain ownership of their feeder calves, to report
carcass data back to the Association. I would also encourage
breeders to consider ultrasounding their cattle. If you are trying to decide between ultrasounding your bulls or replacement
heifers, consider your heifers. This will keep a larger proportion of data in the herdbook instead of ending at an individual
bull that may be sold. By collecting real phenotypic data, it
will help to ground these carcass evaluations.

Programs
One of the things that I
enjoy doing is organizing trials
and tests for cattle regarding the measurement of traits. I hope
to bring forward some programs to the CGA to aid in collection of data. One program that I think would provide value
to the Gelbvieh breed is Residual Feed Intake (RFI) testing.
This would give us an opportunity to start collecting not only
feed efficiency data but also get some ultrasound data in toward our carcass evaluation. I have worked with Olds College
in the past and I hope to work with them to get Gelbvieh
breeders involved to utilize some of the great technological
advances in these testing procedures. If you are interested in
participating in RFI testing please contact me and I will provide you with information and the opportunity to access this
technology.

Nominations are open for the
GAA/BC Purebred Breeder
and Commercial Breeder of
the Year.
Please forward all nominations to
Lorna Okell at 403-378-4898 or
jenty@eidnet.org or
Jason Muhlbach at 403-740-2526 or
jacecattle@hotmail.ca
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Association News
By Jason Muhlbach, President, GAA/BC

I

hope all is well with everyone. As I sit down to write my
last president’s report, I just wanted to thank all of the
board members for their help and support over the last

year.
Things are gearing up nicely for the Wish List Sale, numbers
are as high as ever, with a few new consignors. Sponsorship is
always needed to help run these types of events, and there are
some opportunities that you could hang your farm name on, so
please feel free to contact any of the board members if you
would like to participate.
Farmfair in Edmonton this fall is fast approaching, the show
will take place on Thursday, November the 8th at 9am. If you
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have never been there before, put this show on your list of things
to do. The cattle are some of the best the breed has to offer and
the exhibitors will always take time to visit.
Also new this fall, the GAA/BC has decided to sponsor coffee
at a few local auction marts during the fall run. We will be hanging up some promotional posters as well. Once dates and locations are set, they will be posted on our Facebook page, so please
feel free to go to these marts on these days as a way to support
our breed and thank your commercial bull buyers and maybe
gain some new contacts.
I look forward to seeing you all down the road in the near
future,

Association News
By Cynthia Wirgau

H

arvest season is wrapping up and animals are being
selected for the upcoming show and sale season.
The Man/Sask Gelbvieh Association would like to
thank Joe and Aaron at Twin View Livestock (and their crew)
for hosting our association field day. It was great to see such a
wonderful turnout.

Be sure to mark your calendar and attend the following events…
• Manitoba Ag-Ex - Gelbvieh show is Thursday, October
25 at 2pm. If you are interested in volunteering or sponsoring
please contact Shayla Jasper.
• National Gelbvieh Show and Sale - Agribition - Show
November 21, Sale November 22. If interested in volunteering or sponsoring contact Cynthia Wirgau 204-886-7683

• Sweetheart Gelbvieh Classic - This year the 20th
Gelbvieh Female will be named. All members will receive a
jacket. Get your memberships early, so you get the size you
want! Contact Dean Hurlburt for membership 306-2270719.
• Purebred or Commercial Breeder of the Year nominations are due October 10. Email nominations to
tgfis@sasktel.net or maplegrovegelbvieh@gmail.com
• The Man-Sask Association AGM will be held in Moose
Jaw on December 8, with a fun auction that evening.
Thank you to Davidson Gelbvieh for donating this years
Donation Heifer. Be sure to get a ticket on this awesome
heifer. Your support is greatly appreciated.
See you down the road.

Canadian Western Agribition
November 21, 2018
...Following the Bull Show
The Sweetheart Gelbvieh Classic is open to any age of Gelbvieh female entered in the
regular Canadian National Gelbvieh Show that is a minimum of 3/4 Gelbvieh. There will be
one class with the top 4 females final. Futurity members may enter their females by contacting
Cynthia or Dean. Entries must be made by noon Nov. 18th. Entry fee is $100 per head. Each
member will receive a jacket.
Memberships to the futurity is $300.00 which entitles the member to judge (one ballot) the
Sweetheart Classic - membership fee must be paid in full prior to voting. No proxy judging.
Members will also be entered into a draw to win the proceeds from the sale of the Sweetheart
Classic Champion or the Futurity, which ever is lesser. 50% of this prize will be given as cash
and the remaining 50% will be a sale credit. The sale credit can be used at the 2018 National
Gelbvieh Sale.
The judging the Sweetheart Gelbvieh Classic will take place immediately following the National Gelbvieh bull show. The National Female Gelbvieh show will commence upon the completion of this portion of the Futurity. After the show the final 4 will be announced, and judged
again after the National show. The Sweetheart Gelbvieh Classic Champion will be announced
and auctioned as the feature lot.
The exhibiting member of the Sweetheart Gelbvieh Classic will receive 79% of the heifer
sale proceeds or the futurity pot, which ever is greater. The three runner-ups will each receive
7%. The exhibitor of the Sweetheart Classic Champion retains the right to one flush or six No.1
eggs, which ever is greater, from the female at the new owners convenience and the exhibitors
expense.

Can’t be at Agribition?.... VOTE ON LINE!!
For more info contact: Cynthia Wirgau (204)278-3255 or

Dean Hurlburt (306) 227-0719 prior to November 9, 2018

Membership/Nomination Form
I (name)

_______________________________

Would like to be a part of The Sweetheart Gelbvieh Classic.

Address ________________________________

______________________________________
Phone: ___________________Jacket Size:______
Enclosed is my $300.00 membership fee
As a member would like to nominate the following
females at $100.00 per animal. Membership MUST be paid
prior to Agribition.
As a member would like to nominate the following
females at $100 per animal.

1. _________________________________
2. _________________________________
Please send to :
Man/Sask Gelbvieh Assoc.
Box 25 Narcisse, MB R0C 2H0
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A

GAA/BC Commercial
Breeder of the Year

s Purebred breeders we all know, that without the commercial man we wouldn’t be here. Approximately 95% of
our bull sales are to the commercial producer. The
Gelbvieh Association of AB/BC recognizes an outstanding commercial breeder each year. This award is given to a breeder that understands and knows the benefits of adding Gelbvieh genetics to their
program.
Zen-Ridge Holdings, Lorne and Sandi Zentner, of Consul, Saskatchewan, were the recipients of the Commercial Breeder in 2017.
They live on a fifth-generation centurion ranch established in 1910.
Lorne and Sandi purchased the ranch in 1978.
They run 500 Angus/Gelbvieh cross cows on a large land base,
and grass calves and yearlings for their ‘Farm to Plate’ concept. They
also run a bred heifer program and sell approximately
75 head at Medicine Hat Feeding Co. sale each December.
In 2011 the Zentner’s opened a custom meat shop
kitchen and deli located in the Calgary Farmer’s Market.
They pride themselves on raising their herd without hormones, and with the use of genetics and carcass data,
they have built a product that paved the way for an
urban market.
Their children are very much involved. Their daughter, Kristine and husband, along with their 3 children
help at the ranch and feedlot, and their son, Kent, oversees the retail outlet in Calgary.
If you visit their ranch you are sure see the family dynamics of their operation and how they make things

Tuesday, November 20, 2018

1

The CGA Constitution may be amended at
any General meeting of the Association by
affirmative vote of two-thirds of the
members present, but no amendment shall
be valid until approved by the Minister of
Agriculture of Canada and filed at the Department of Agriculture of Canada.

2

work at any given time. You will see Sandi out checking cows and
tagging calves with their twin grandchildren beside her; what an
awesome grandma!
Lorne and Sandi are past members of the Canadian Gelbvieh Association and raised purebred Gelbvieh cattle. They look forward
to
continued
growth in the beef
industry and more
good things to
come in the future.

Canadian Western Agribition

Regina, SK

Notice of all proposed amendments shall be
signed by two members in good standing
and submitted to the Association at least
forty five days in advance of a General Meeting and they shall be included in the Notice
calling such meeting, otherwise the meeting
shall have no power to deal with the same.

3

The Meeting has only
power to deal with the
Article and selection as
stated in the Notice calling such Meeting.

Members wishing to submit amendments to the Constitution are requested to forward some to the Association in accordance with the above. Please
include addressed of mover and seconder.
All amendments to the Constitution must reach the Association office by Oct. 7, 2018 in order to be included in the Notice of Meeting.
Copies of the Constitution are available from the CGA office on request.
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By Heather Smith Thomas

W

eaning is often traumatic for calves and their
mamas, but in the past 25 years many stockmen have found better ways to wean than putting calves in a corral and taking their mothers away.
Weaning creates physical and emotional (insecurity) stress
for the calf, and the emotional stress is harder on him than
suddenly being deprived of milk. A big calf doesn’t need
milk, but still feels dependent on mama, and insecure without her. If confined in a weaning pen, calves pace the fence
and bawl, often running frantically back and forth. If corrals
are dry, this churns up dust that can irritate respiratory passages and open the way for respiratory infections. The calf
is doubly susceptible to respiratory problems at this time because stress hinders the immune system.
Ron Gill, Texas A&M, says weaning methods can make a
big difference in calves’ future health and performance. “If
breeders use what we call two-stage weaning (with nose
flaps), which many smaller operators can readily do, this is
the least stressful way to wean—for both the calves and
cows. More people ought to try this. Next best is fence-line
weaning. You can keep the cows and calves on pasture with
just have a fence between them,” says Gill.
“If you have to wean in a corral, the third best way is to
have the cows through the corral fence from the calves.
Some people just hauling the calves off somewhere to a better
set of corrals and put them on feed. If those calves aren’t accustomed to eating the new feed it can be a challenge.
They’re not used to the feed, the strange environment, and
the sudden emotional stress (loss of mom), and this puts them
more at risk for respiratory issues.”

NOSE FLAPS – A dozen years ago an innovative antisucking device was created to make weaning easier. The plastic nose flaps, or nose paddles can be installed in seconds,
with calves restrained in a chute, then the calves are returned
to their mothers. The flap hangs down over the nose and
mouth, preventing the calf from getting a teat into his mouth,
but does not hinder eating grass/hay or drinking water.
The calf can’t suckle, but is not emotionally upset because
he’s still with mama. He has her companionship and protection during the weaning process. She starts to dry up, and the
calf adjusts to not having milk. About 5 days later the cows
and calves can be completely separated from one another and
the flaps removed.
Studies at University of Saskatchewan and Montana State
University in 2005 showed that this 2-step weaning process
resulted in much less stress than traditional weaning methods.
Dr. Joseph Stookey (Western College of Veterinary Medicine,
University of Saskatchewan) was one of the people who invented this device. He says that when the study compared the

two methods there was
a huge difference between the
two groups in how they handled
weaning.
Two-step weaning works well because of the way
cattle are biologically programmed. “Mammals readily adjust to the milk being shut off, but are not prepared for mom
and milk to disappear at the same time,” says Stookey. Cattle
are herd animals, and calves look to adults for security. If a
calf can stay with mama and the social group through weaning, he is not stressed. In nature, calves are weaned when the
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cow kicks them
off before the
next calf is born,
and the weanling
tags along with
mom and the
herd.
“There’s always the occasional smart calf
who can figure
out the nose flap and still get a teat in his mouth—but the vast
majority don’t. You only need to leave the flaps in the nose
for 4 to 7 days. Then when you separate the pairs it is unbelievable how at ease they are. They go about their business
without worrying where mama is or baby is,” says Stookey.
“Our research with nose flaps was dramatic. One of our
students had asked a simple question: what does the calf miss
most—the milk or the mother? When we did the study and
took away the milk, none of the calves were very upset. Then
when we took away the mother a few days later they didn’t
miss her either, and we realized we’d already weaned the
calves--in the presence of the mother; that was the big difference. This was an amazing revelation about the weaning process,” he says.

PASTURE WEANING - On green pasture calves do
better than in a corral, since they are accustomed to eating
grass and don’t go off feed as much as when changed to hay
and concentrates. Jim Gerrish, a grazing consultant in Idaho
and former specialist with University of Missouri’s Forage Systems Research Center, pasture-weaned calves for more than
15 years in Missouri. Calves at the Research Center were put
in a pasture with woven wire fence they could not crawl
through, and kept there 2 or 3 days after being taken from
their mothers.
“They did a bit of walking, and more trampling than grazMINIMIZING STRESS WHEN CORRAL
WEANING - “Whatever you can do to reduce stress and
risk for disease is helpful,” says Gill. “When weaning in a corral, I recommend creep feeding ahead of time, out on the pasture, for the last 30 days—or have some kind of feed the
calves are accustomed to eating before you separate them
from their mothers. Even if you put some feed out and let the
cows eat some of it, this pays off because the calves learn to
eat it,” he says. They mimic their mothers.
“Another thing you can do is spend some time with those
calves in the corrals or pastures. This gets them accustomed
to seeing people, and is also distracting. Calves are curious
about the person and not just focusing on mom across the
fence or worrying about where she is. You become the surrogate for mom. The calves start looking to you for comfort.
This calms them down a lot quicker than if you just put out
hay in the corral and come back 3 or 4 days later when they
quit bawling,” says Gill.
“It always helps to infuse yourself into the weaning process. You become the caregiver and the calves focus on you.
You simply allocate a little time every day, walking through
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ing, but when we put them out on better pasture after the second or third day they went right to grazing. We weaned
about 200 calves each year this way and had no sick calves,”
says Gerrish. The calves gained, on average, 1.6 pounds per
day during the pasture-weaning period, with no supplemental
feeds.
Another way to reduce stress at weaning is to wean calves a
few at a time, hauling their mothers away and leaving the
weaned ones in their familiar pasture with the rest of the
herd, with adults for security. If mothers of the weaned ones
are taken far away where they cannot see or hear them, the
calves usually don’t try to go through fences to find their
mothers. If the last place a calf suckled his mother before separation was in the field with the herd, he usually won’t look
any farther than that, and soon resigns himself to her disappearance. The last group to be weaned no longer has adult
cows for security, but they have the calm, already-weaned
calves for company. You can also leave a few dry baby-sitter
cows with the weaned calves in the pasture, until their emotional crisis is past.

FENCELINE WEANING - Fenceline weaning, especially at pasture, helps minimize emotional stress because
calves can be next to their mothers, even though they can’t
nurse. This involves putting cows and calves in separate but
adjacent pastures for a few days, so calves still have the security of their mothers (next to them through the fence). There
isn’t as much frantic pacing and bawling like you see in corral
weaning, and the calves have green pasture when they got
hungry. By the third or fourth day, after the pairs are not so
eager to get back together, you can move the cows farther
away.
The calves weaned on pasture never quit gaining. They
also have less stress and health problems. With this weaning
method (as with nose-flap weaning), you can vaccinate calves
the same day you wean, since there is less risk of sickness and
less failure to build good immune response due to stress. By
them quietly after you get them in for weaning. They are in
panic mode and looking for guidance. When you give them
something to focus on, you can stop all the walking and bawling if you understand this acclimation process. You can get
those calves to stop pacing the fence and respond to you-which takes a lot of stress away from them.” It takes a little
time, but it pays big dividends in less sickness
Most of the calves that get sick are getting sick because
they are not eating or drinking enough. “The interaction with
people is huge because it calms them enough that they will
then eat and drink. We want them calm enough that they are
not worrying--just looking for something to eat,” he says.
“Not everyone can spend time with these calves, but sometimes we don’t utilize possibilities. Nearly anyone who is
calm around cattle can do this. You just need someone who
will spend a little time. It could be a spouse, young family
members, just someone who enjoys being with cattle. If you
send someone who doesn’t enjoy it, the calves won’t respond
as well. They are good at ‘reading’ people.”

contrast, corral weaning programs sometimes experience a
standstill in weight for a few days (even while being fed expensive feeds). Also, the calves need to be vaccinated a couple
weeks ahead of weaning to have good immunity by the time
they are stressed.
Fenceline weaning works well if fencing is secure enough
to keep animals from going through it. A pole fence, or netting that’s tall enough the cows can’t reach over to mash it
down, portable panels, or several strands of hot wire, will
generally work.
Kit Pharo, at Cheyenne Wells, Colorado, has been using
fenceline weaning for more than 20 years. “We move pairs
into the pasture a few days ahead, so the calves will be staying
in familiar surroundings. They locate the water sources and
perimeter fences while still with their mothers,” he says. The
primary water source should be near the fence, close to the
adjacent pasture where their mothers will be after separation.
Don’t have corners in the dividing fence where animals could
bunch up.
“On weaning day we allow pairs to finish their morning
grazing. Then we slowly bring them to our sorting corral and
leave them awhile to let them mother up and nurse one last
time. When we come back, we quietly sort the cows out one
gate into their pasture and calves out the other gate into
theirs. Most cows are ready to file out when you open their
gate, knowing they are going to a fresh pasture. If you are patient the herd will essentially sort itself. Calves are easy to
hold back and let out the other gate,” explains Pharo.
“We leave 2 or 3 dry cows with the calves to provide re-

assurance and leadership. Since the calves are returning to the
same pasture they came from, they usually aren’t bothered
and it may take a couple hours before cows and calves go
searching for one another. As soon as they meet at the fence,
their anxiety disappears. Often you’ll see a cow and her calf
lying on opposite sides of the fence, chewing their cud,” he
says. They go graze, and come back periodically to check on
one another.
“After 3 days, fewer cows come back to the fence. They
know were their calves are, but are less concerned about
them. Likewise, the calves begin to realize they don’t need
their mothers anymore. We wait at least 4 days before we
move the cows clear away. By this time they are usually so
eager to go to fresh pasture that all we have to do is open the
gates ahead of them. Very few want to turn back for their
calves. If the cows are not ready, we leave them another day
or two,” says Pharo.
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Two Tier System
LEVEL # 1 - $400 MEMBERSHIP LEVEL:
This would provide members 1 voting card with the chance to win possession of the
Futurity Champion Bull, and all draw down prizes.
Note: This would provide breeders who do not want semen to be part of the event and have the chances
of winning the Canadian Peoples Choice Champion Bull.
LEVEL # 2 - $600 MEMBERSHIP LEVEL:
Provides 1 bull entry, 10 units of semen from the Canadian People’s Choice Champion Bull, 1 voting card, a chance to win the bull and
all draw down prizes. Also Level # 2 futurity members can purchase additional semen on the futurity champion for $40.00 per unit.
Additional bull entry $200 - maximum 2 bulls per membership!

RULES
- Eligible bulls must be born from January 1st from previous calendar year (2017) and calendar year bulls.
- Members entering bulls must be the registered owner of their futurity entries by August 1, 2018.
- Bulls will only be allowed to enter once.
- All bulls must be CGA or AGA registered PC88 or Purebred/Fullblood bulls.
- All bulls must have complete parent verification on file with the CGA or AGA by Monday November 12, 2018 to compete ( Futurity will
guarantee results for all proper DNA samples submitted to CGA or AGA prior to October 1, 2018). All samples received after October 1, 2018
will not have guaranteed results.
- All bulls must be Tattoo Checked, Weighed and Scrotal measured to compete.
- All bulls will be videoed at the event facility previous to the start of futurity and made available on-line.
- Exhibitor of the futurity champion will not be eligible to win their own bull.
- Members receive 1 voting card per membership.
- On-line voting will be available for members who are unable to attend the event, there will be no proxy voting.
- Futurity Champion will receive up to a $20,000 payout.
- All breeders entering bulls will be required to sign futurity contracts stating that the bulls are virgin bulls (never bred cows or been collected). In the event their bull wins they are willing to give up ownership (full possession and ½ semen interest) to the futurity.
- Futurity members will fill out and sign a semen use contract that states they can not re-sell the semen and they will have the right of refusal of semen from futurity champions that don’t meet their breeding programs needs. This contract will be sent out via e-mail to all
members after the event and will be required to be sent in by January 15, 2019. Also any additional semen purchase must be made official
at this time on the contract and paid for in full.
- Futurity champion will first collect the required 10 units per membership and semen will be released on the same date. Additional semen
requirements will be met later, once all additional semen orders are met, semen will be released. (Note all additional semen orders will be
paid to the futurity and profit after collection fees, will be split 50/50 with the exhibitor of the futurity champion bull).
- Futurity champion will have until September 1, 2019 to fill the membership 10 units. If the Futurity Champion is unable to collect and
freeze due to any reason (death, sickness, injury or infertility) the required membership semen, only Futurity members who requested
semen will be given a semen credit (10 units) that can be applied to their choice of the next two Futurity Champions. All additional semen
purchased will be refunded in full.)
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For further information contact:

Aaron Birch
Ph: 403-485-5518
aaron@tbfarms.ca

- The Draw Down winner of the Futurity Champion/Purchaser in the sale will also need to sign bull usage agreement contract in regards to
zero semen sales for 3 years.
- Lot #1 in the National Gelbvieh sale will be reserved for the Futurity Champion if the draw down winner chooses to sell the bull.
- The Futurity will supply stall cards that must be displayed, all additional promotional information such as picture displays, will be the responsibility and left to the discretion of each entry.

Membership Form
Name of Farm ___________________________________________________________________________________________
Owner(s) Name __________________________________________________________________________________________
Address _________________________________________________________________________________________________
Ph: (

) ___________________________________________ Fax: (

) _______________________________________

Email __________________________________________________________________________________________________
______ Tier #1 - $400 Membership ___________________________________________________ $ __________________
______ Tier #2 - $600 Membership ___________________________________________________ $ __________________
Additional Bull Entry- $200 __________________________________________________________ $__________________
Total Enclosed ……………………… $___________________
Mastercard VISA Card # _____________________________________ Exp: ______________________
Signature ________________________________
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cole’s notes on

BOLT

Sean McGrath

H

opefully many have noticed that the new genetic
evaluation using BOLT single step technology has
been released. The evaluation combines pedigree,
performance and DNA data from several major breed associations in both Canada and the US. This list includes Simmental,
Red Angus, Shorthorn and most importantly for readers of this
article Gelbvieh in both the US and Canada.

The Process
Data from the association is sent to the evaluation each
Monday night. New EPD are returned each Friday and are
checked and processed over the weekend and should be ready
to view for Monday morning. This means that as you enter
new data, or conduct 50K DNA tests, the information is incorporated into the EPD of all Gelbvieh animals over the course
of just a couple of weeks, as opposed to the previous semi-annual system. For example, previously if you missed getting your
weaning weights into the association prior to the data cut-off
that data would not be included in the animal’s EPD for
another 6 months. Now that data will go into the next week’s
run and be incorporated into the EPD. A further advantage is
that in the event of an error such as a parentage change or a
late-night data entry mistake, any corrections can also be fixed
within a week or two, as opposed to the previous schedule.

Changes in EPD
Breeders may notice some changes in specific animals. These
may be due to a couple of reasons. First and foremost, the
BOLT evaluation produces a slightly different looking breed
average for some traits compared to the old evaluation. This
does not mean that animals moved within the population, just
that their EPD may look slightly different. For example, average BW in the old evaluation was 1.5 and now it is 0.9 for
Gelbvieh animals. If we have 2 bulls that remained unchanged
relative to the population and were 1.5 and 2.5 before, now
they would have BW EPD of 0.9 and 1.9. The bulls still have
the same difference in BW, but look a little bit different in presentation. This will hold true for various traits in the evaluation.
Another reason for some of the changes in animal EPD is
the inclusion of new data. This is no different than previous
evaluations where an addition 8+ months of data has been
added since the last evaluation published as Spring 2018. This
may especially impact new parents such as first calf heifers and
new herdsires that have had their first progeny reported in
2018.
Other changes that might be noted in the evaluation more
specifically are the CE traits, Stayability and Carcass EPD.
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These
are due to
the above noted
reasons, but also because the evaluation is now
using re-estimated/updated genetic parameters in the evaluation models. In particular this resulted in significant changes in carcass traits, since the Canadian association
has very few carcass or ultrasound records to use in the evaluation.
The definition and expression of the EPD is the same as it
has been previously.

A Note on Accuracy
Some breeders may notice that accuracy levels may appear
to be somewhat lower with the new evaluation, and will legitimately ask “if the new BOLT system is better then why are the
accuracies lower?”
This difference is due entirely to the fact that accuracy is
now “CALCULATED” where previously it was “ESTIMATED” and in fact the methodology Over-estimated accuracy. The new accuracy calculated and published from BOLT
is actually a much better reflection of the risk and possible
change that can occur in an individual’s EPD based on the information that is currently available.

DNA
One of the biggest advancements of the new BOLT evaluation is the inclusion of DNA data directly into the EPD of
the animal. This information is also used upstream and downstream in the pedigree to impact the prediction of genetic
merit. Further, the DNA information is used to check pedigree
accuracy where possible. This is also one of the major reasons
for EPD results to change with the new BOLT run. This is particularly true of lower accuracy animals without progeny, for
which the DNA results in a larger impact on the EPD.
Work done by IGS showed DNA testing as being equivalent
to the following number of progeny records.

Table 1. Progeny Equivalents (phenotypes) of DNA test results for traits incorporated into BOLT

CE
15

BW
21

WW
22

YW
24

MCE
3

Milk
18

Stay
25

Current population breed averages are (Sept 4, 2018 Evaluation)

CED
11

BW
0.9

WW
57

YW
80

DMI
0.002

YG CW CREA
-0.46
4
0.64

FPI
62.73

EPI
72.80

Milk
24

TM
53

CEM
5

HP
2

PG30 Stay
0
14

Marb CFat ADG RFI
Cow
0.00 -0.09 -0.024 0.002 108.58

Breed Average

The Value of DNA Information in the Multi-breed Genetic
Evaluation Powered by BOLT, February 14, 2018,
http://www.internationalgeneticsolutions.com/index.php/component/k2/item/29-the-value-of-dna-information-in-the-igssingle-step-powered-by-bolt

The new BOLT evaluation is not comparable to previous
evaluations. New breed averages are published each week, however they change relatively little from week to week. Remember, how the animals rank within the breed has changed
very little (with the exceptions noted above), but the look of
the EPD may have changed slightly.
For more information on BOLT and the evaluation, please
visit www.gelbvieh.ca or for detailed technical information
please go to http://www.internationalgeneticsolutions.com.
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By Roy Lewis DVM

T

here seems to be a fair number of show cattle that get
varying degrees of sickness in the show season. This
applies to weaned cattle at home as well. Being prepared to monitor and treat these individuals in the initial stages
of disease will minimize any problems. You can even have the
fortitude to help fellow showmen in the process. This is critical
to the well being of all the cattle at the shows as they are always
in close confinement to each other and are under stress. A lot
of the facts in this article can be well utilized for regular weaning
of your calves at home or after recently acquired cattle. They
are all exposed to the same stressors.
In the last few days before the show make sure the tack box
has the various health essentials you may need. This would include several thermometers to measure daily temperatures. It is
important in my mind to record daily temperatures of each
show animal. Record these as they will give what the absolute
normal range is for each one. There is enough normal variation
that some may fluctuate around low normal temperatures and
some high normal temperatures. This is very much worth knowing when the temperatures start to rise outside the normal range
for that animal.
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Carry the regular arsenal of antibiotics and anti-inflammatories you are familiar with on your ranch complete with the
range of syringe and needle sizes you may need. These should
all have been prescribed by your veterinarian.
Taking your cattle to a show is a very good example of a completely open herd where they will be exposed to a myriad of
things. They need to be vaccinated for the common respiratory
pathogens and those which could cause abortions like IBR and
BVD. Many breeders will give intranasal vaccines for the respiratory bacteria (Once PMH IN) and the respiratory viruses (Inforce) just before going to a show. There is also an intranasal
vaccine against two of the bacterial causes of pneumonia so
again a very good idea to protect against these diseases locally
in the nose. Immunestimulants are also new additions to the
marketplace which are worth looking at. Long acting metaphylactic antibiotics may be given but are generally used if a few in
the show string get sick. Discuss this with your herd veterinarian
before coming to the show. Check each shows health protocol
as these have been well thought out and it is advisable to follow
them closely.

Even with quiet cattle there is quite a stress component to
shows. From the water being different to damp environments
of the wash racks and drafts in the show barns it is really not
surprising some cattle get sick. Normal incubations for disease
are about seven days so also closely observe your cattle for some
time (week to ten days) after returning home. You don’t want
anything else stressing them so treatment for both internal and
external parasites will rid them of these and keep their immune
function in top order. It would be advisable to treat a few weeks
before showing.
Some showmen will flavor the water for a couple of days
with something like flavored Jell-O. City as town water will be
chlorinated and this most certainly may turn them off for a couple of days. Others filter the water before giving it. Since individual animals are watered and fed separately monitoring
individual water and feed consumption should be easy, try to
stay on as regular a schedule as possible for feed and water to
minimize digestive outbreaks. As mentioned daily temping in
the morning is also a very good idea. Varying types of probiotics
or ruminant stimulant boluses may assist you if inappetance becomes a problem. Diet should be cut back as stressed worried
cattle get looser so some dry hay should minimize runny manure.
Larger shows often like Farmfair or Agribition have a veterinarian present; who can address major needs such as injured,
extremely sick or off feed cattle. They may even attend to lumps
and bumps or mystery ailments that crop up from time to time.
Their main concern is the overall health of the cattle at the show.
This is of major concern if any contagious, infectious diseases

develop. Biosecurity between show animals is watched, as is the
zoonotic potential for spread to and from the viewing public.
You want to be able to show your animals to their maximum
potential if they are droopy and lethargic that won’t happen so
monitor their health closely. If you are concerned they are incubating a disease like pneumonia in the best interest of your
fellow competitors don’t bring them. If they are already at the
show inform the show veterinarian and discuss whether they
should be totally removed from the premises where convalescing at home may be far less stressful. Many others are allowed
to convalesce outside
It is far better to treat early than wait because you are worried
about an injectable antibiotic causing a noticeable lump or
bruise. We as veterinarians wish no show cattle ill health but
with all the stresses and close proximity to others it is inevitable.
Being prepared will give you the head start you need for a favorable outcome. Don’t hesitate to call for help early and only
follow sound advice. There are many concoctions and remedies
out there which not only lack sound medical principals producers are often using products not approved for cattle and may
be harmful. This goes against Beef Quality Assurance guidelines
and sets a poor example of how beef is raised in Canada. Most
products are approved for cattle so use these rather than jeopardizing your reputation as a seed stock provider to our commercial industry. Have a successful and fulfilling show season
and keep in mind these principles apply equally well to the cattle
at home.
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Maternal Excellence

2018 Dam of Merit & Dam of
Distinction Awards
The Canadian Gelbvieh Association is proud to announce the Dams of Distinction and the
The Canadian Gelbvieh Dams of Merit Award winners for 2018. These cows represent
the very elite of the breed. The Canadian Gelbvieh Association
applauds the owners and breeders of these outstanding females.

The Canadian Gelbvieh Association Honors E
Superior Productive Cows

ach year the Canadian Gelbvieh Association
recognizes those Gelbvieh females that have
proven to have longevity and productivity.
Maternal efficiency is a key economical trait for
profitability in the beef industry and cows that calve
as two-year-olds and have a healthy calf every year
for ten to twelve years, have a greater lifetime efficiency than cows that must be culled at a younger
age for various reasons. Longevity is essential. Cows
that get their job done, year after year, with no problems, simply make more money.
The Dam of Merit recognizes cows that meet strict
selection criteria including early puberty and conception, regular calving intervals, and above-average
weaning weights on at least three calves. A Dam of
Distinction honour recognizes cows that meet the
same high standards for superior, long-term productivity with at least eight calves.

In order for a cow to be
recognized as a Dam of
Merit she must:
• All data must be submitted to the CGA office by
August 31, 2018
• A Dam of Merit must have produced at least three
(3) calves and a Dam of Distinction must have produced a minimum of eight (8) calves.
• Age at first calving must not exceed 25 months
• Produced a calf that was born between January 1,
2017 and March 1, 2018
• Possess a minimum average weaning weight ratio
of 101 for all calves
• Maintained a regular calving interval. Average calving interval must not exceed the value calculated
using the following formula:
(# of calving intervals x 365 days) + 30 days)/# of
calving intervals
- OR the female had her third calf before her fourth birthday and maintained a 365 day calving interval thereafter.

The Canadian Gelbvieh Association recognizes the following members who rank in the top
20 for Owners of Gelbvieh Dams of Merit and Gelbvieh Dams of Distinction for 2018.
Name
Dams of Merit
DAVIDSON GELBVIEH
PONTEIX, SK
2
DUANE & LINDA NELSON
GLENWOOD, AB
0
WINDER'S GOLDEN GELBVIEH
CAMROSE, AB
6
ROYAL WESTERN GELBVIEH
RED DEER COUNTY, AB 1
FOURSQUARE FARMS
CARSTAIRS, AB
5
MILNE'S GELBVIEH
FAIRVIEW, AB
4
WIDOWEWA HOLDINGS LTD./HILLSDOWN GELBVIEH RED DEER COUNTY, AB 3
TWIN VIEW LIVESTOCK
PARKBEG, SK
2
LONESOME DOVE RANCH
PONTEIX, SK
3
TWIN BRIDGE FARMS LTD.
LOMOND, AB
3
GOODVIEW GELBVIEH
PUNNICHY, SK
1
TWISTED T GELBVIEH
PARRY, SK
0
FLADELAND LIVESTOCK
GLADMAR, SK
1
BRITTAIN FARMS
FALUN, AB
0
KISKATINAW GELBVIEH
DAWSON CREEK, BC
1
KLATOWN STOCK FARMS
DESBORO, ON
0
JACE CATTLE COMPANY
BOTHA, AB
0
ROCKY TOP GELBVIEH
BASHAW, AB
1
JEN-TY GELBVIEH
DUCHESS, AB
0
FLATLAND RANCH
HANNA, AB
0

Dams of Distinction

29
25
16
17
12
12
11
11

Total

31
25
22
18
17
16

9
8
10
10

14
13
12
11
11
10

6
6
4
5
5
3
4
4

7
6
5
5
5
4
4
4

The Canadian Gelbvieh Association recognizes the following members who rank in the top 20
as Breeders of Gelbvieh Dams of Merit and Gelbvieh Dams of Distinction in 2018.
Name
Dams of Merit
DAVIDSON GELBVIEH
PONTEIX, SK
3
WINDER'S GOLDEN GELBVIEH
CAMROSE, AB
7
DUANE & LINDA NELSON
GLENWOOD, AB
0
ROYAL WESTERN GELBVIEH
RED DEER COUNTY, AB 1
TWIN BRIDGE FARMS LTD.
LOMOND, AB
3
WIDOWEWA HOLDINGS LTD./HILLSDOWN GELBVIEH RED DEER COUNTY, AB 3
MILNE'S GELBVIEH
FAIRVIEW, AB
2
FOURSQUARE FARMS
CARSTAIRS, AB
4
LONESOME DOVE RANCH
PONTEIX, SK
1
GOODVIEW GELBVIEH
PUNNICHY, SK
1
V & V FARMS LTD.
REDCLIFF, AB
1
FLADELAND LIVESTOCK
GLADMAR, SK
1
BRITTAIN FARMS
FALUN, AB
0
EYOT VALLEY RANCH
MILLET, AB
0
KLATOWN STOCK FARMS
DESBORO, ON
0
ABEL FARM
LACOMBE, AB
0
JEN-TY GELBVIEH
DUCHESS, AB
0
KISKATINAW GELBVIEH
DAWSON CREEK, BC
0
TWIN VIEW LIVESTOCK
PARKBEG, SK
0
JACE CATTLE COMPANY
BOTHA, AB
0

Dams of Distinction

24
18
24
22
15
10
10
7
8
7
6
6
7
6
5
5
4
4
4
4

Total

27
25
24
23
18
13
12
11
9
8
7
7
7
6
5
5
4
4
4
4
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NEWS & NOTES
2018 DAVIDSON GELBVIEH &
LONESOME DOVE RANCH FIELD DAY
On July 28, 2018, Davidson Gelbvieh and Lonesome
Dove Ranch hosted a Customer Appreciation Day and Cattle
Tour at their ranches southwest of Ponteix, SK. They were
honoured to host tour participants from across Canada and
the United States, as well as right close to home too. Friends,
customers, neighbours, and family enjoyed a cow-focused afternoon of viewing purebred Gelbvieh pairs which the round
up crews had gathered nicely in each pasture. After touring
several pastures, the day was rounded out with a beef supper,
hospitality, and visiting at the sale barn.
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NEWS & NOTES
2018
MAN-SASK
FIELD DAY
Twin View Livestock hosted the Man/SK Gelbvieh Field
Day on August 4. Aaron and Joe were proud to host over
120 people for a great day at their home located near Parkbeg, SK. Guests came from Alberta, Saskatchewan, Manitoba
and North Dakota. It was a great day for all with overcast
conditions and a much needed shower of rain late in the day.
Pens of cattle including cows with heifer calves, cows with
bull calves and bred heifers were on display.
A large part of the day focused on junior members since
there are limited junior Gelbvieh events. Aaron and Joe feel
very strongly about providing opportunities for young producers to network and gain new skills. With this in mind, a
daily hair care clinic was provided where Joe shared some of
the methods they use while preparing cattle for fall shows.
Juniors were encouraged to start early in picking their prospects and to not get caught up in expensive supplies. Barn-

The East Central Achievement Day
Show and Sale was held at the Kelvington Stockyards on June 24, 2018.
Amber Spray of the Kelvington 4-H
Beef Club received 3rd place in the
Junior Class and the award for the best
Gelbvieh cross steer, "Sheriff." This is
her 3rd year as a 4-H member, but her
first time showing a market steer. She
is looking forward to showing more
Gelbvieh influenced cattle in the future.
A special thanks to the Gelbvieh Association for the jacket she received for
showing a Gelbvieh.
Page 32 • Fall 2018 • Gelbvieh guide

yard Olympics saw over 30 juniors, ranging from four to 20
years old, take part on 4 teams doing events like raw egg
tossing, calf sled and Gelbvieh orange tagging relays and a
frozen t-shirt contest. A bouncy castle rounded out a funfilled day for junior Gelbvieh enthusiasts.
“From early on in our planning the focus was on local
commercial producers and junior members in hopes of increasing awareness of the Gelbvieh breed,” shared Aaron.
Just before a great steak supper with all the fixings, guests
heard a short presentation about the Chaplin Salt Mine located on the Trans-Canada highway near Twin View Livestock. The evening wrapped up with music by Corinne
Newton and plenty of socializing and hospitality. Thanks to
all who took the time to be a part of this great Gelbvieh
event!

A GOOD DAY FOR
AMBER SPRAY!

BUSINESS DIRECTORY
Magazines

British Columbia
This could be your spot!
Call the CGA today to book your
Business Card Listing!

Services
This could be your spot!
Call the CGA today to book your
Business Card Listing!

Insurance

Alberta

Brittain Farms
Kelly & Coleen Brittain, Gary & Nicole
Phone: 780-352-0676
Cell: 780-387-6446
britt4@xplornet.com
RR #1, Falun, AB T0C 1H0

Purebred & Percentage

Gelbvieh
Cattle
Cattle

This could be your spot!
Call the CGA today to book your
Business Card Listing!

Auctioneers / Sales Management

This could be your spot!
Call the CGA today to book your
Business Card Listing!

Darrell & Leila Hickman
RR 1,
Sundre, AB T0M 1X0
Ph: 780-581-4510
darrell.ddhickman@gmail.com

United States Breeders
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BUSINESS DIRECTORY
Alberta

LC RANCH
Purebred Gelbvieh
Ray & Anne Davisson
Box 764, Stettler, AB T0C 2L0

403.741.4488 • 403.323.0233
www.lcranchbulls.com

lcranch@xplornet.com
rdavisson@cervusequipment.com

NELSON GELBVIEH
Duane & Linda Nelson

Box 1144, Glenwood, Alberta T0K 2R0

(403) 626-3279
“Raising Gelbvieh Cattle Since 1972!”

Larry,
Lynne, Kate
& Sarah
FECHO

Don & Lorna Okell
Box 627
Duchess, AB
T0J 0Z0
403-378-4898
403-793-4549
jenty@eidnet.org

RR #2 Millet, AB T0C 1Z0
Phone: (780) 986-9705
Cell: (780) 718-5477
www.evgelbvieh.com

CGA SINCE
1972
AQHA SINCE
1985

PH (780)835-2645
(780) 835-0365
milneranch@live.ca

RANCH RAISED GELBHIEH CATTLE
QUARTER HORSES

HAROLD, BEV, OLIVIA & THOMAS
FAIRVIEW, ALBERTA

www.jentygelbviehs.com

Lon Carlson & Lorraine Beaudin
403.894.3413 • 403.795.1143
Box 86,
Magrath, AB T0K 1J0
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BUSINESS DIRECTORY
Alberta

GR

Bar GR Cattle
PUREBRED GELBVIEH FEMALES

RON & GAIL ANDERSON
Phone (780) 523-2116
Fax: (780) 523-3920
gailanderson@hotmail.com

Box 1342
High Prairie, Alberta
Canada , T0G 1E0

Maple Grove Gelbvieh
Thackeray Gelbvieh Farms
Hurlburt Livestock
Selin's Gelbvieh

(204) 278-3255 Narcisse, MB
(306) 456-2555 Weyburn, SK
(306) 931-2551 Saskatoon, SK
(306) 793-4568 Stockholm, SK

Chuck & Jennifer Williams

403-854-6270
403-854-0190
flatlandranching@gmail.com
www.flatlandranch.com

Saskatchewan

Manitoba
The Wirgau’s
Box 25, Narcisse, MB R0C 2H0
Neal & Christine
Lee & Cynthia
(204) 981-5996
(204) 278-3255
World Class Cattle - First Class Service

K

“Breeding for Quality Polled Gelbvieh
With the Commercial Man in Mind”
c/o James Knudson
Ph: 306-322-7158

FG

Knudson Farms
Gelbvieh

K

FG

Ontario
This could be your spot!
Call the CGA today to book your
Business Card Listing!

Box 386, Archerwill, SK
S0E 0B0
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COMING EVENTS
A Complimentary Service Provided by the Canadian Gelbvieh Association
Oct. 24 - Pre-sort Gelbvieh cross calf sale, Medicine Hat Feeding
Company, Medicine Hat, AB

Feb. 16 - Twisted T Gelbvieh/Thackeray Land & Cattle Bull Sale,
Parry, SK

Oct. 25 - Pre-sort Gelbvieh Cross Satellite Sale, Heartland Livestock, Swift Current, SK

Feb. 23 - Foursquare Annual Bull Sale, Olds, AB
Mar. 1 - Davidson Gelbvieh & Lonesome Dove Annual Bull Sale,
at the Ranch, Ponteix, SK

Oct. 25-28 - Manitoba Livestock Expo, Brandon, MB
Nov. 6-10 - Farmfair International, Edmonton, AB
Nov. 8 - Gelbvieh Show at 9 am at Farmfair, Edmonton, AB

Mar. 5 - Severtson Land & Cattle Annual Bull Sale, at the Ranch,
Red Deer County, AB

Nov. 12 - All People's Choice Futurity Bulls must have complete
parent verification on file.

Mar. 5 - Gelbvieh Stock Exchange Sale, Medicine Hat Feeding
Company, Medicine Hat, AB

Nov. 19-24 - Canadian Western Agribition, Regina, SK

Mar. 8 - Gelbvieh Advantage Bull Sale, Innisfail, AB

Nov. 20 - First Lady Classic & President's Classic shows, Agribition, Regina, SK

Mar. 11 - Twin Bridge Farms & Twin View Farms Bull Sale, with
guest consignors Keriness Cattle Company, Silver Sage Community
Corral, Brooks, AB

Nov. 21 - National Gelbvieh Show at noon, Sweetheart Classic,
Agribition, Regina, SK
Nov. 21-22 - People's Choice Bull Futurity, Agribition, Regina, SK
Nov. 22 - National Gelbvieh Sale at noon, Agribition, Regina, SK
Nov. 30 - Dec. 1 - GAA/BC Wish List Weekend, Red Deer, AB
Dec. 2 - 4 pm Wish List Sale, Red Deer, AB
Dec. 1 - 2018 Photo contest deadline.
Dec. 2 - The Gathering Gelbvieh Sale, Olds, AB

Mar. 13 - Fladeland Livestock 4th Annual bull Sale, Johnstone
Auction Mart, Moose Jaw, SK
Mar. 16 - Saskatoon Gelbvieh Bull Sale, Saskatoon, SK
Mar. 23 - Nelson Gelbvieh Bull Sale, at the Ranch, Glenwood, AB
Mar. 24 - Best of the Breeds Bull Sale, consignor Goodview
Gelbvieh, Yorkton, SK
Apr. 3 - Milne's Better Beef Bull Sale, Fairview, AB

Dec. 8 - Prairie Gelbvieh Alliance Sale, Moose Jaw, SK

Apr. 13 - Cattle Capital Bull Sale, Ste. Rose Auction Market, Ste.
Rose Du Lac, MB

2019

May 1 - Deadline for the Summer issue of the Gelbvieh Guide magazine

Jan. 6 - Deadline for Spring Gelbvieh Guide magazine

Jul. 15 - Deadline application for the Canadian Junior Association
Scholarhip

Win a Free Ad!
First Prize in Each Category
1/4 page advertisement in Summer 2019 Gelbvieh Guide

Categories
1. Cow/Calf
2. Scenic or Artistic

3. Bull(s)
4. Herd

1. Send or email unmarked colored print (3 1/2” X 5” or 4” X 6”) or digital
file of each photograph entered.
2. All entries must be postmarked or emailed on or before Dec. 1/2018.
Judging will take place before Jan. 15/2019.
3. Prizes must be accepted as awarded.
4. Winners will be notified and assistance given in setting up ads.
Contest and prizes sponsored by the Canadian Gelbvieh Association

Please send only your best shots!
The Canadian Gelbvieh Association reserves the right
to use all photos entered in the contest
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Please send your photos to: Canadian Gelbvieh Association
5160 Skyline Way NE, Calgary, AB T2E 6V1 or gelbvieh@gelbvieh.ca

ADVERTISERS INDEX
BNH Livestock

23, 33

Goodview Gelbvieh

Bar GR

35

Hillsdown Ranch

Bow Valley Genetics Ltd.

33

Jen-Ty Gelbvieh

Brittain Farms

23, 33

Canadian Jr. Gelbvieh Assoc.
Carlson Cattle Company
Davidson Gelbvieh

8
34
OBC

Royal Western Gelbvieh

34
16, 34

Silver Line Cattle Company

Knudson Farms

35

Severtson Land & Cattle

Koziak Land & Cattle

34

Smithers Land & Livestock

34

LC Ranch

34

Stockmans Insurance

33

34

Stone Gate Farm

33

Sweetheart Classic

11

T Bar C Cattle Co

35

Farmfair International

30

Lonesome Dove Ranch

4, 35

Rocky Top Gelbvieh

27, 35

34

Limestone Stock Farm

Fladeland Livestock

RPS Gelbvieh

Keriness Cattle Co.

34
35, IBC

19, 33
7, 34

Eyot Valley
Fir River Livestock

35

OBC

Man-Sask Assoc.`10, 13
Maple Grove Gelbvieh

35

Twin View Livestock

34
IFC

3, 35

Flatland Ranch

35

Milne’s Gelbvieh

30, 34

Twin Bridge Farms

26, 35

Foursquare Gelbvieh

33

Nelson Gelbvieh

25, 34

Twisted T Gelbvieh

35

GAA/BC Assoc.

10

People’s Choice Futurity

20

Winders Golden Gelbvieh

34

Gathering Sale

15

Prairie Gelbvieh Alliance

31, 35

Wish List Sale

12

Gelbvieh World

33

Prairie Hills Gelbvieh

Advertising Content
The Gelbvieh Guide assumes no responsibility for the accuracy and
truthfulness of submitted advertising copy, and has the right to refuse any ad copy or photos. Advertisers shall indemnify and hold
harmless the Guide containing pedigrees or statements regarding
performance must conform to records kept by the Canadian
Gelbvieh Association. Copy deviating from official records may be
changed as necessary without advertiser consent.
Editorial Policy
Opinions expressed are the writer’s and not necessarily those of
Gelbvieh Guide or the Canadian Gelbvieh Association. Photographs are welcome, but no responsibility is assumed during transit
or while in the office.
Publisher’s Statement: All statements, including product
claims, are those of the person or organization making the
statement or claim. The publisher does not adopt any such
statement or claim as its own, and any such statement or
claim does not necessarily reflect the opinion of the publisher.

Printed by: Houghton Boston
Sskatoon, SK, Canada
Mailed under permit number 40012883
Postage paid at Calgary, AB
Canadian Publication Agreement
Return undeliverable Canadian addresses to:
Canadian Gelbvieh Association
5160 Skyline Way NE, Calgary AB T2E 6V1

33

Publisher/Editor

Gaylene Groeneveld
Phone: (403) 250-8640
Fax: (403) 291-5624
Email:
guide@gelbvieh.ca (Gaylene)

Member Advertising Rates
Please send ads and make cheques payable to :

The Canadian Gelbvieh Association
Full Page . . . . . . . . . . . . . . .$850.00
Half Page . . . . . . . . . . . . . . .$500.00
Quarter Page . . . . . . . . . . . .$300.00
Business Card . . . . . . . . . . . .$60.00
Classified (25 words) . . . . . . .$20.00
Contact the CGA to book advertising
space or for rates on overruns, inserts,
catalogues & mailing lists.

Electronic Composition

Kim Matthews
Box 19, Site 5 RR#2,
Olds, Alberta T4H 1P3

(403) 556-8836
(403) 556-8077
prime.cut@telusplanet.net (Kim)
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Canadian Junior Gelbvieh
Association Scholarship
All eligible juniors are encouraged to apply for the $500 Scholarship. Please complete
the Scholarship Application Form and include a one page essay describing your involvement
in the Gelbvieh breed.
Please submit your application form and essay to the CGA office by email
(gelbvieh@gelbvieh.ca), fax (403-291-5624), or mail (5160 Skyline Way NE, Calgary, Alberta T2E
6V1). The deadline to apply is July 15, 2019.
To be eligible you must be a current or previous member of the Canadian Junior Gelbvieh Association between the ages fifteen (15) and twenty five (25) as of January 1st of the current calendar year. Juniors are eligible to receive the award more than once.
Scholarship recipients will be presented with a cheque upon proof of enrollment. Send an official
class enrollment form or receipt of tuition payment to the Canadian Gelbvieh Association office no
later than October 1, 2019. In the event that a circumstance arises that prevents the recipient from
enrolling in the school of choice by the above deadline, the scholarship will be forfeited. To retain
scholarship, the recipient must complete at least one semester of full enrollment. If the semester is
not completed, money awarded must be refunded to the Canadian Junior Gelbvieh Association.

Full Name:___________________________________________________________________________
Full Address:__________________________________________________________________________
Birth Date: _______________________________Place of Birth:__________________________________
Sex

Male

Female

Social Insurance Number:_____________________________________

Parent or Guardian Name(s):___________________________________________________________
Parent or Guardian Address:_______________________________________________________
High School Name:____________________________________________________________
High School Address:________________________________________________________
Graduation Date: _____________ Grade Point Average: ___________(example 3.5/4.0)
Estimated Percentage of Tuition Paid by Scholarships or grants during you last semester of
post secondary education or for the upcoming semester?______________________
List any scholarships you have bee awarded:_________________________________
_____________________________________________________________________
Career Goal:__________________________________________________________
If you are currently attending a Post Secondary Education facility, please complete
the following:
Name of Post Secondary Education Facility you have previously or are currently attending:
____________________________________________________________________

Major:_______________________________ Grade Point Average:_______________
If you are a graduating high school senior, please complete the following:
Post Secondary education Facility you plan to attend:
____________________________________________________________________
Anticipated Major______________________________________________________
________________________________
Signature of Applicant
Date
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________________________________
Signature of Parent/ Guardian Date
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